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After six years the American Maine-Anjou Association has completed its 
National Maine-Anjou Influenced Steer and Heifer Feeding Trial.  A total of 
1,060 outstanding head of 912 steers and 148 heifers were consigned by 141 
producers from ten states. The states represented were Oklahoma, Kansas, 
Missouri, Iowa, Colorado, South Dakota, Montana, Minnesota, Michigan, and 
Nebraska.  These feeding trials were open to anyone that produced Maine-Anjou 
influenced cattle.  The cattle were entered in groups of five head for the national 
consignors and groups of three for the junior 
consignors.  The first two trials involved 
only national steers, and national heifers 
started in the third feeding trial year.  The 
fourth through sixth feeding trials included 
the junior divisions of steers and heifers.  

To recapture the timeline of the trials, the 
first feeding trial began in October 2002 and 
was held at the Rolling Hills Feedlot owned 
by Wayne Dekkers of Hawarden, Iowa.  
Nineteen consignors from the states of 
Nebraska, Iowa, Minnesota, South Dakota, 
and Missouri delivered 140 steers to the feedyard on October 22, 2002.  In this 
trial, the steers were selected to be harvested solely using the John Brethour 
Ultrasound System from Kansas State University.  This system helps to identify 
cattle for harvest by using the animal’s weight, degree of marbling, and backfat 
measurement.  One hundred thirty four steers were identified to be harvested 

into one of the three groups that were harvested on 
April 23, May 22, and June 26, 2003.  In this first trial 
we lost five steers from respiratory problems and bloat and 
one steer was harvested early due to a broken leg.  These 134 
Maine-Anjou steers were the first group of cattle to be harvested 
at the PM Beef Group in Windom, Minnesota that were identified 
as Maine-Anjou cross cattle.  At that time, Rick Carlson was the Senior 

Vice President of Operations at PM Beef Group and after reviewing 
the completed carcass data and final feedlot closeout data on all 134 
head, Rick Carlson stated, “I was impressed with the carcass results and 
feed efficiency of the cattle.  The close outs were outstanding.  Over 95% 
of the cattle qualified for the branded beef program.  The average for our 
branded programs that spring for all cattle was 78%.  Even though the 
cattle came from several producers, it was one of the most consistent lots 
we harvested all spring.  The Maine-Anjou cattle work well for 20 month 
and younger export programs as well as the niche branded beef programs.  
Since then we have incorporated Maine-Anjou genetics into our personal 
cow/calf program and have also been impressed by their calving ease 
and maternal characteristics.  This is a breed which can add value to all 

segments of the beef industry from the cow-calf producer to the finishing phase 
and to the packer.”

In the fall of 2003 we moved the 2nd feeding trial to Peterson Farms, Inc. of 
Ord, Nebraska, where the last five trials have been held.  The first two trials were 
harvested at the PM Beef Group in Windom, Minnesota using the PM Beef Grid.  

Percentage of Cow Weight Weaned
Weight Range(pounds) Number of 

Records
Average Calf 

Weaning Weight
Average Cow 

Weight at Weaning
Percentage of Cow 

WeightWeaned

Less than 1,300 37 617 1,242 50%
1,301 - 1,400 39 611 1,357 45%
1,401 - 1,500 38 589 1,456 41%
1,501 - 1,600 33 598 1,549 39%

Greater than 1,600 22 572 1,698 34%

Based on performance records when 5 to 9 years of age for the Dickinson Research Extension Center cows enrolled in 
the North Dakota Beef Cattle Improvement Association’s CHAPS programs.

“This is a breed which can add value 
to all segments of the beef industry 
from the cow-calf producer to the 
finishing phase and to the packer.”  

—Rick Carlson

The Final Numbers
The National Maine-Anjou 
Feeding Trial: 

With Cow Size, One Can’t Forget Production Potential
By Kris Ringwall, Beef Specialist NDSU Extension Service

The	Dickinson	Research	Extension	Center	recently	established	two	sets	of	
cattle	based	on	body	weight.	Since	the	year	was	dry,	the	cow	size	question	came	
up	quickly.

What	size	cow	is	right?	How	does	one	measure	inputs	versus	production?
These	two	herds	(groups)	of	cattle	were	weighed	in	the	late	fall	or	early	

winter.	The	difference	in	weight	was	355	pounds.
The	first	herd	of	52	cows	averaged	1,216	pounds	(856	to	1,395	pounds).	The	

second	herd	of	50	cows	averaged	1,571	pounds	(1,350	to	1,935	pounds).
Earlier	discussion	detailed	the	difference	in	dry-matter	intake	for	these	

two	groups	of	cows.	Projections	were	shown	if	the	groups	were	placed	in	
confinement	on	June	1	when	the	calves	were	approximately	3	months	old	and	
fed	during	the	summer	until	the	end	of	September.

The	1,216-pound	group	of	cattle,	with	milk	production	estimated	at	20	
pounds	peak,	would	have	an	average	daily	need	of	just	less	than	28	pounds	
of	dry	matter	of	a	ration	that	was	60	percent	total	digestible	nutrients	and	9.8	
percent	crude	protein.	The	1,571-	pound	group	of	cattle,	with	milk	production	
estimated	at	20	pounds	peak,	would	have	an	average	daily	need	of	just	less	than	
34.5	pounds	of	a	daily	dry	matter	of	the	same	ration.

By	placing	the	two	groups	of	cows	on	pasture,	with	normal	forage	production	
in	southwestern	North	Dakota,	the	land	mass	required	for	a	group	of	50	cows	
weighing	1,216	pounds	would	be	529	acres.	A	group	of	50	cows	weighing	1,571	
pounds	would	require	642	acres.

The	heavier	cows	would	require	approximately	23	more	tons	of	feed	in	a	dry	
lot	for	4.5	months.	On	pasture,	the	heavier	cows	would	need	approximately	113	
more	acres.

Does	the	output	of	the	larger	cows	justify	the	extra	nutrition?	That	is	not	an	
easy	question	because	cow	age	and	other	factors	need	to	be	considered	when	
calf	production	is	estimated.

However,	some	idea	of	potential	production	from	these	two	groups	of	cows	
can	be	estimated.	For	instance,	since	cows	tend	to	reach	peak	calf	production	
around	5	years	of	age,	the	actual	previous	calf	production	of	the	cows	in	each	
group	could	be	utilized	to	estimate	this	year’s	production.

Performance	records	of	body	weight	at	weaning	of	cows	aged	5	to	9	years	
and	their	respective	calf’s	weaning	weight	were	pulled	and	evaluated.

The	older	cows	in	the	first	group	(current	winter	weight	1,216	pounds),	
averaged	1,272	pounds	in	the	fall	and	weaned	602-pound	calves,	or	47	percent	
of	their	body	weight.	The	heavier	group	of	cows	(current	winter	weight	1,571	
pounds),	averaged	1,463	pounds	in	the	fall	and	weaned	603-pound	calves,	or	42	
percent	of	their	body	weight.

This	data	trend	was	further	examined	by	finding	the	percentage	of	cow	
weight	weaned	in	all	mature	cows	in	the	center’s	herd	data	system.	The	data	
evaluated	actual	weaning	weight	of	calves	and	mature	cows	with	calves	of	both	
genders.

All	the	cow	records	were	allotted	to	100-pound	increments	and	weaning	
percentages	were	calculated.	The	12-weight	or	lighter	cows	weaned	50	percent	
of	their	fall	weight	(1,242	pounds)	with	617-pound	calves.

Thirteen-weight	cows	weaned	45	percent	of	their	fall	weight	(1,357	pounds)	
with	611-	pound	calves.	Fourteen-weight	cows	weaned	41	percent	of	their	fall	
weight	(1,456	pounds)	with	589-pound	calves.

Fifteen-weight	cows	weaned	39	percent	of	their	fall	weight	(1,549	pounds)	
with	598-	pound	calves.	Those	sixteen-weight	and	above	cows	weaned	34	
percent	of	their	fall	weight	(1,698	pounds)	with	572-	pound	calves.

More	food	for	thought!
May	you	find	all	your	ear	tags.

Your comments are always welcome at http://www.BeefTalk.com
For more information, contact the NDBCIA Office, 1041 State Ave., Dickinson, 
ND 58601, or go to http://www.CHAPS2000.com on the Internet.
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The cattle in the last four trials were harvested at Swift & Company of Grand 
Island, Nebraska using Ken Conway’s GeneNet Grid.  During the six years of 
collecting carcass data on the 1041 head of cattle, we never lost any carcass 
information on any of the harvested cattle.  Our thanks goes out to everyone 
involved for doing a great job in the retrieval of this information.  

During these six trials, the cattle were always delivered to the feedyard 
during the third week in October.  Upon arrival all cattle were weighed and 
processed, all receiving the same vaccination program regardless of what 
they had been given at home.  Every calf was also given an Allflex Electronic 
Identification Tag that remained through harvest to assist in the retrieval of the 
carcass data.  After delivery, the cattle were placed on a warm-up ration for 
30-40 days to insure that all of the cattle were eating well, had acclimated to 
their environment, and the health was as good as it could be.  The warm-up 
period was needed for a couple of main reasons:  some cattle had been on a 
creep feeder and were use to feed, while others were not, plus delivery weights 
usually ranged from 400 – 500 pounds of variance.  All steers were put into 
one pen and heifers were in another.

Through the years, the rations have varied dramatically from feedstuff inputs 
to the percent of moisture.  The first year’s ration was comprised of corn silage, 
dry corn, hay, and liquid protein with a moisture content of 20-25%.  The last 
year’s ration comprised of high moisture corn, hay, distiller by-products and 
corn silage, with a moisture content of almost 45%.  Through these dramatic 
ration changes, the Maine-Anjou influenced cattle have been extremely 
efficient with feed conversions in the low 5s and 6s, except for the 5th feeding 
trial when we had prolonged inclement weather changes with snow and ice 
through late fall and spring followed by months of severe mud.  Both gain and 
feed conversions suffered significantly that year.

The following tables provide the results of each trial, six years of feeding 
steers and four years of feeding heifers.  I encourage everyone to study each 
year closely and then review the final averages.

The complete set of all data from entry day through harvest was analyzed 
and ranked by Duane Wulf, Professor of Animal and Range Science at South 
Dakota State University in Brookings, South Dakota.  

After reviewing the data from these National Maine-Anjou Feeding Trials 
and comparing the numbers, it’s quite evident that the Maine-Anjou breed can 
provide the genetic traits to increase profits in a consistent and predictable 
manner, even in the midst of a multitude of diverse genetics.

In summary, let’s take a look at some of the numbers that played an effective 
role in the outcome of these trials.

The average delivery weight for the steers was 629.66 pounds and the 	
heifers averaged 599.97 pounds.  The steers had a delivery weight range 
from 360 – 928 pounds, a difference of 568 pounds.  The heifers ranged 
from 420 – 762 pounds, a difference of 340 pounds.
The steers had an average market weight of 	 1271.13 pounds and a market 
weight range from 870 – 1630.  The heifers had an average market weight 
of 1156.86 pounds and a market weight range from 941 – 1405 pounds.  
Without the 3% shrink the steers weighed 1309  and the heifers weighed 
1192.
The steers had an average fat cover of 	 .40 inch with a range of .08 – 1.10 
inch.  The heifers had an average fat cover of .489 inch and a fat cover 
range from .19 – 96 inch.

The steers had an average 	 yield grade of 2.762 with 58.6% yield grades 
1s and 2s with only 2.3% YG 4s and the heifers produced an average yield 
grade of 2.949 with 49.7% yield grades 1 and 2 and 2.04% YG 4s. 
The steers graded 	 53.9% Prime and Choice.  The heifers graded 64.6% 
Prime and Choice.  Average age at harvest was 14 months with a range 
of 12 – 17 months.
Steers – average daily gain 	 3.043 pounds with a D.M. feed conversion of 
6.268 : 1 and heifers – average daily gain of 2.96 pounds and a D.M. feed 
conversion of 6.251 : 1.  Outstanding Feed Efficiency!
The steers earned an average carcass premium per head of 	 $17.16.  The 
heifers earned an average carcass premium per head of $19.83.  Total 
Premium earned for both steers and heifers was $18,256.05.
Closeout profit for the steers was 	 $51.11 and the heifers showed a profit 
of $83.58 per head.  After combining the data on 1041 head of steers and 
heifers, these Maine-Anjou influenced cattle showed an average per head 
profit of $55.70 for a grand total profit of $57,978.60.
The results are remarkable when you consider the wide range of diverse 	
genetics that were delivered to these trials.  To the consignors, your 
commitment to feeding and harvesting data on your genetics is at the 
forefront of today’s beef industry.  Knowledge is learned and often changes 
need to be made if producers want to improve their bottom line.

Congratulations to all of the junior and national consignors and thank you 
for entering your cattle in these national trials.  Because no one can look at 
cattle and tell exactly what is under the hide, physical appearance is not always 
an indication of the best performance or the most desirable carcass traits.  
Producers who have taken the initiative to consign cattle to these trials have 
had the opportunity to experience a learning process that will facilitate them in 
selecting the right genetics for future improvements to their programs.
Thank you to:

The 141 consignors from ten states.  A SPECIAL 	 Thank You to the 
consignors who entered cattle all six years.
The parents of the junior member consignors for giving them the 	
opportunity to compete in these trials.  These juniors are our future!
The American Junior Maine-Anjou Association for their support and 	
contributions of savings bonds to the winning juniors.  The AJMAA’s 
input and support of these trials is further proof of the progressive thinking 
of our junior members.  This substantiates the fact that they realize the 
positive impacts that the Maine-Anjou breed has on the commercial beef 
industry.
Poky Feeders, Inc. of Scott City, Kansas, ZWT Ranch of Cumberland Gap 	
and Crossville, TN, Phelps County Feeders of Holdrege, NE, and Larry 
Rademacher and Sons of Loup City, NE for their generous contributions 
towards the junior awards.  Your participation is very much appreciated!
Citizens National Bank, Doug Obermiller, and Brad Christensen for 	
financing the feed.
Jolene Grunhaupt, Sandhills Ultrasound Service for ultrasounding the 	
cattle to assist in the selection of cattle for harvest.
Duane Wulf, Professor of Animal and Range Science at South Dakota 	
State University for the final contest placings of the cattle.
Peterson Farms, Inc., Chuck and Tim Setlik and their crews for doing a 	
remarkable job with feeding and caring for our Maine-Anjou cattle during 

1st Trial
2002 - 2003

STEERS

2nd Trial
2003 - 2004

STEERS

3rd Trial
2004 - 2005

STEERS

4th Trial
2005 - 2006

STEERS

5th Trial
2006 - 2007

STEERS

6th Trial
2007 - 2008

STEERS

Complete Results
Six Trials
STEERS

No. of cattle delivered 140 203 138 136 155 140 912
No of cattle harvested 134 200 136 134 151 139 894
Death Loss 6 3 2 2 4 1 18 (2.0%)
Number of consignors 19 25 19 23 27 19
Number of states 5 9 9 5 7 6

Ave. Delivery Wt. (lbs.) 608.8 613.7 606.1 646.157 666.56 640 629.66
Range of Delivery Wt. (lbs.) 426 - 792 424 - 826 360 - 814 480 - 826 482 - 928 406 - 918 360 - 928
Ave. Beginning Test Wt. (lbs.) 681.5 742 692.6 756.552 789.08 772.8 740.14
Ave. Market Wt.* (lbs.) 1259.3 1252 1270 1308 1245 1304 1271.13
Range of Market Wt. 913 - 1562 978 - 1449 900 - 1560 1102 - 1630 943 - 1435 870 - 1498 870 - 1630
Ave. Dressing % 63% 63% 63% 63% 63% 63% 63%
Ave. Carcass Wt. (lbs.) 793.4 788.94 800.0 845.313 784.4 818.1 803.51
Ave. Backfat (inch) 0.435 0.35 0.43 0.427 0.412 0.374 0.401
Range of Backfat (inch) .08 - .84 .1 - .9 .12 - .80 .16 - .92 .12 - .88 .08 - 1.10 .08 - 1.10
Ave. Rib Eye Area (inch) 13.23 13.03 13.0 12.787 12.934 14.087 13.167
Yield Grade 1 (head) 8 24 18 10 13 16 89 (10.0%)
Yield Grade 2 (head) 69 80 80 60 77 69 435 (48.7%)
Yield Grade 3 (head) 53 90 37 55 60 54 349 (39.0%)
Yield Grade 4 (head) 4 6 1 9 1 0 21 (2.3%)
Ave. Calc. Yield Grade 2.84 2.65 2.86 3.077 2.794 2.411 2.762
Ave. QG (Prime & Choice) 52.3% 65% 55.90% 59.7% 49.6% 36.3% 53.85%
Ave. Daily Gain (lbs.) 3.2 3 3.24 3.12 2.576 3.191 3.0426
Ave. Feed Conversion (D.M.) 6.5 6.25 5.67 6.15 7.51 5.42 6.268
Ave. Cost of Gain w / interest $0.476 $0.537 $0.438 $0.526 $0.808 $0.763 $0.592
Ave. Vet Cost per Head $4.73 $7.18 $16.46 $7.77 $1.13 $0.84 $6.305
Ave. Carcass Base Price/ 100 $1.1924 $1.4292 $1.3938 $1.2759 $1.4483 $1.4678 $1.37
Total Premium Earned $3,851.11 $11,598.30 $117.92 $1,550.25 $154.02 ($1,913.80) $15,357.80
Ave. Premium per Head $28.53 $57.99 $0.87 $11.57 $1.02 ($13.67) $17.16
Range of Value per Head $500.19 - $1,303.30 $768.41 - $1,402.16 $599.73 - $1,510.26 $737.37 - $1,331.70 $819.46 - $1,445.27 $676.89 - $1,444.76 $500.19 - $1,510.26
Ave. Value per Head $998.06 $1,186.90 $1,116.26 $1,078.42 $1,135.61 $1,201.29 $1,125.16
Profit per Head per Closeout $164.29 $126.65 $151.92 ($34.41) ($92.27) ($27.11) $51.11
* Market wt is after 3% shrink TOTAL PROFIT = $45,692.34
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Miles cell (605) 222-1292
E-mail: mkdejong@dejongranch.com

Web site: www.dejongranch.com

41209 312th St. • Springfi eld, SD 57062
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Landon cell (605) 464-1197
E-mail: nagelcattle@excite.com
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Nagel Cattle Co. / DeJong Ranch

Annual Performance Plus 
Production Sale

FEBRUARY 27, 2009 • 1:00 P.M.

Nagel Sale Facility, Springfi eld, SD

115 Yearling Bulls 

 45 High Percentage Maine Bulls

 45 MaineTainer Bulls

 20 Commercial Angus Bulls

 5 Simmental Bulls

30 Head
 Fall & Two-yea-old Maine Bulls

30 Bred Heifers 

20 Heifer Calves

Over 50 
Combined Years

of Selling 
Maine-Anjou Cattle!

31842 DeJong Rd. • Kennebec, SD 57544

the last five years!  A lasting friendship has developed that will never be 
forgotten as Chuck and Tim and the whole Peterson Farms, Inc. team 
have been so gracious, courteous, and cooperative to our consignors and 
the American Maine-Anjou Association.
Joy at Peterson Farms, Inc. for overseeing the feed bills, closeouts, and 	
mailings.
Larry Rademacher for all of his help and for introducing us to Peterson 	
Farms, Inc.

As a result of these six trials, we collected carcass data on a total of 1041 
head of cattle.  The consistency of the overall performance and carcass 
results of these cattle substantiates the Value of Maine-Anjou Genetics!  
Feed Trials of this magnitude confirm that all cattle are not created equal.  
This is evident from the information that these trials have generated.  The 
gap between commodity cattle and cattle that excel for known carcass traits, 
performance, and have the ability to perform above average is widening.  Why 
do some cattle grade better, have higher cutabilities, gain faster, and do it on 
less feed?  My belief is largely because of Superior Genetics!  I encourage 
each and every one of you from seedstock breeders to commercial producers 
to continue to select for a balance of improved economic traits from birth 
weight to performance and carcass traits.  The heritabilities for these traits are 
quite high from 40 – 70% and improvements can be made very quickly, but 
a dedicated selection process must be followed for continued success.  The 
Maine-Anjou breed can compete in any arena and WIN!  We are proving 
this!

The accumulation of information is fast becoming the norm of the industry.  
Producers today are trying to identify the profitable beef genetics to place 
major selection pressure on the most economic and profitable traits.  With 
producers attempting to identify profit opportunities, the collection of data 
and information has cattlemen reaching for the genetics that are proven.  The 
results of these feeding trials have shown that Maine-Anjou genetics from low 
to high percentage and all crosses have the feeding qualities to be extremely 
efficient with excellent feed conversions, the ability to marble well and 
produce high cutability carcasses that earn premiums.

The Maine-Anjou breed also offers producers the genetic diversity and 
breed complimentarity to allow today’s cattleman to be both creative and 
innovative in their approach for improvements in their program.  From 
maternal strength, efficiency of gain performance, outstanding disposition, 
carcass merit, plus the advantages of hybrid vigor, Maine-Anjou genetics offer 
producers many options for higher Value Added Profit.  To cattlemen that 
may be contemplating a change for their beef enterprise, I challenge you to 
study and compare in depth the Maine-Anjou breed.  This breed’s versatility 
allows producers the ability to design a breeding program that can achieve 
higher profits for long term sustainability.

These trials have been a great experience for me, having the opportunity to 
work with so many producers that are committed to improving their programs.  
Thanks again to the 141 consignors from ten states that consigned 1060 cattle 
to these trials.  Without their continued support this information gathering 
program would not have been possible.  A part of history has been made with 
these annual feeding trials and it will never be forgotten.  If you have any 
questions or are interested in the data from this trial, please feel free to contact 

me.  I will be attending many of the upcoming winter and spring sales.  If I can 
be of assistance in any way, please feel free to call me at (515) 201-3281.

Thank you --- Continue to breed with Commitment and Direction!

Maines on the Move,
Dave Steen, AMAA Commercial Marketing Director

Complete Results 
STEERS & HEIFERS

Six Trials 
All Cattle

No. of cattle delivered 1060
No of cattle harvested 1041
Death Loss 19

Ave. Delivery Wt. (lbs.) 625.51
Range of Delivery Wt. (lbs.) 360 - 928
Ave. Beginning Test Wt. (lbs.) 736.98
Ave. Market Wt.* (lbs.) 1254.99
Range of Market Wt. 870 - 1630

Ave. Dressing % 63%
Ave. Carcass Wt. (lbs.) 793.00
Ave. Backfat (inch) 0.413
Range of Backfat (inch) .08 - 1.10
Ave. Rib Eye Area (inch) 13.059
Yield Grade 1 (head) 110 (10.57%)
Yield Grade 2 (head) 487 (46.78%)
Yield Grade 3 (head) 420 (40.34%)
Yield Grade 4 (head) 24 (2.31%)
Ave. Calc. Yield Grade 2.788
Ave. QG (Prime & Choice) 55.37%
Ave. Daily Gain (lbs.) 3.0310
Ave. Feed Conversion (D.M.) 6.266
Ave. Cost of Gain w / interest $0.595
Ave. Vet Cost per Head $5.792
Ave. Carcass Base Price/ 100 $1.38
Total Premium Earned $18,271.82 
Ave. Premium per Head $17.54
Range of Value per Head $500.19 - $1,510.26
Ave. Value per Head $1,117.68
Total Profi t Made $57,978.60
Profi t per Head per Closeout $55.70
* Market wt is after 3% shrink

3rd Trial
2004 - 2005

HEIFERS

4th Trial
2005 - 2006

HEIFERS

5th Trial
2006 - 2007

HEIFERS

6th Trial
2007 - 2008

HEIFERS

Complete Results
Six Trials
HEIFERS

No. of cattle delivered 45 42 38 23 148
No of cattle harvested 45 42 38 22 147
Death Loss 0 0 0 1 1 (.06%)
Number of consignors 9 10 10 7
Number of states 3 1 2 1

Ave. Delivery Wt. (lbs.) 593 607 607.7 588 599.97
Range of Delivery Wt. (lbs.) 420 - 724 426 - 756 466 - 762 492 - 700 420 - 762
Ave. Beginning Test Wt. (lbs.) 689.5 714.1 756.7 713.8 717.51
Ave. Market Wt.* (lbs.) 1133 1186 1121 1212 1156.86
Range of Market Wt. 984 - 1371 967 - 1356 941 - 1290 1022 - 1405 941 - 1405
Ave. Dressing % 63% 63% 63% 63% 63%
Ave. Carcass Wt. (lbs.) 713.6 747.714 706.7 763.9 729.09
Ave. Backfat (inch) 0.5 0.51 0.47 0.459 0.489
Range of Backfat (inch) .28 - .96 .20 - .76 .20 - .79 .19 - .64 .19 - .96
Ave. Rib Eye Area (inch) 12.5 12.583 11.7 13.05 12.399
Yield Grade 1 (head) 12 5 4 0 21 (14.3%)
Yield Grade 2 (head) 20 14 10 8 52 (35.4%)
Yield Grade 3 (head) 11 23 23 14 71 (48.3%)
Yield Grade 4 (head) 2 0 1 0 3 (2.0%)
Ave. Calc. Yield Grade 2.85 2.993 3.1 2.805 2.949
Ave. QG (Prime & Choice) 68.90% 64.3% 57.9% 68.2% 64.64%
Ave. Daily Gain (lbs.) 2.88 3.32 2.5 3.233 2.9603
Ave. Feed Conversion (D.M.) 6.22 5.77 7.47 5.13 6.251
Ave. Cost of Gain w / interest $0.497 $0.503 $0.813 $0.716 $0.613
Ave. Vet Cost per Head $1.03 $5.01 $1.06 $4.34 $2.670
Ave. Carcass Base Price/ 100 $1.4800 $1.3579 $1.5390 $1.5029 $1.46
Total Premium Earned $805.05 $1,421.07 $429.40 $258.50 $2,914.02
Ave. Premium per Head $17.89 $33.84 $11.30 $11.75 $19.83
Range of Value per Head $826.78 - $1,349.07 $789.04 - $1,207.28 $856.95 - $1,317.99 $859.70 - $1,367.50 $789.04 - $1,367.50
Ave. Value per Head $1,074.84 $1,016.31 $1,086.74 $1,148.38 $1,072.20
Profi t per Head per Closeout $177.67 $79.78 $11.72 $22.51 $83.58
* Market wt is after 3% shrink TOTAL PROFIT = $12,286.26
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30 Head
 Fall & Two-yea-old Maine Bulls

30 Bred Heifers 

20 Heifer Calves

When I look back at 2008 it has been to say the least, an up and down year 
for all of us from cattle and commodity prices to diesel fuel at over $4.00 a 
gallon.  Without any regard, the economy has virtually affected all of us in some 
way.  This is the time for everyone to reevaluate your business plan and look at 
the different options available to keep your operation fundamentally sound.   In 
times when so many things appear to be in a negative mode, lurking around the 
corner are always positive opportunities that can be capitalized upon.  Change in 
the agricultural community is inevitable.  We can all choose to ignore and accept 
what is happening or become a part of the process and make the needed changes 
for improvement.

In November 2008 I attended two days of meetings at the “Beef Quality 
Summit” in Colorado Springs, Colorado.  This summit was aimed at providing 
producers with some of the information needed to help capture and increase the 
value of their cattle.  Speakers throughout the beef industry were on hand to help 
producers realize and take advantage of new opportunities to increase profits in 
their beef enterprises.  Summarizing the opinions and ideas of numerous speakers, 
it was pointed out that the beef industry has changed more in the last 24 months 
than in the last ten years.  It was also forecasted that profit per head in 2008 might 
be estimated to be around $25 per head across the nation, and that 2008 would see 
a large number of cow calf producers really struggling with major changes that 
need to be addressed.  Cattle Fax reported that cow numbers have declined from 
37 million in 1980 to 32 million in 2008 with the possibility of losing another 2% 
of the cow numbers by 2009.  If fewer calves are going to be born in 2009, this 
could be a positive for the cow/calf producers and hopefully lead to an increase 
in the selling price of calves.    

With global demand for beef outrunning current supplies, indications are that 
global beef prices will continue to go higher, helping our agricultural economy.  
Numerous speakers indicated that cattlemen can do a number of things to increase 
the value of their product:

1.  Source and Age Verification of cattle provides value especially to export 
markets.

2.  Select and Raise cattle that have outstanding performance qualities and 
cattle that gain efficiently.

3.  Consider “All Natural” programs.
4.  Sell weaned and certified preconditioned calves.
5.  Know the performance and history of your cattle --- Be able to provide 

buyers with the information on how your cattle gain, grade, yield, and feed 
conversions, plus overall health performance all the way to market.

6.  Consider a crossbreeding program if you are not already doing so.  Hybrid 
vigor is free --- profit is usually increased from the pounds sold and by 
improving quality.  Study in depth the breeds of cattle that may compliment 
your program for greater prosperity.  

7.  Be the best salesman you can be to sell and promote your own product.
In the spring of 2008 the American Maine-Anjou Association introduced the 

AMAA Source and Age Verification Program through IMI Global, Inc.  This 
program is offered to all cattlemen to help create more value for their product. 
IMI Global, Inc. audits each producer’s information to provide the necessary 
requirements to be “USDA Approved”.

k	US Verified Supply Provides
k	1. Supplier Evaluation System   USDA Approved
k	2. Assurance that claims are verified and truthful
k	3. Access to progressive markets

•	 Export	markets
k	Domestic	markets
k	IMI Global, Inc. audits information from producer that is USDA Verified 

to meet Source and Age Verification requirements.  This usually involves 
a review and proof of your calving records plus an interview about your 
operation.

k	1.)  Cow / Calf Programs
	 Supply	Verified	(Source	&	Age)
	 Cow	calf	suppliers	will	be	listed	on	IMI	Global’s	Approved	Supplier	List		“US	

Verified		Source	and	Age	Approved	List”	that	meets	IMI’s	requirements	for	our	
USDA	–	approved	supplier	evaluation	program

k	Supplier receives “Certificate of Approval” for each group
k	Program Details:
k	 IMI Global, Inc. is the USDA’s first approved Off-Site Supplier 

Evaluation System.
k	 Producers fill out forms necessary to verify information.
k	 IMI Global, Inc. completes an onsite audit to verify facts from the 

information provided.
k	 Information from your operation is kept confidential and used to establish 

your ability to supply source and age verified cattle.
k	 Your annual cost is $200 for IMI Global, Inc. to maintain your status.  

Your ranch/operation may be visited during random on-site evaluations.
k	 Producers can purchase yellow numbered identity ear tags from IMI 

Global, Inc. for $1.50 each to certify your source and age verified calves.  
This tag follows them all the way to harvest.  If you want the yellow 
anested tag that has an EID tag attached for carcass data collection, they 
will cost $3.25 per tag.

k	 Offering IMI Global’s Source & Age Verification programs to producers 
and feedlots will be a benefit to them in earning additional premiums for 
their cattle and create more profit for their beef operations.

k	 35,000 source and age verified calves were sold on Superior in 2008 for 
a $1.50 - $2.50 per hundred premium.

k	 If any producer is interested in the source and age verification 
program, please contact Dave at (515) 201-3281.  We will put you in 
direct contact with IMI Global, Inc. at (303) 895-3002 and help you 
through this simple process.

AMAA NATIONAL MAINE-ANJOU BULL TEST
On October 7, 2008 ten Maine-Anjou bulls were delivered to the Green Springs 

Bull Test site.  These bulls were comprised of low percentage MaineTainers to 
Purebreds.  This outstanding set of bulls will be gain tested for 112 days that 
includes a 60 day residual feed intake test that measures feed efficiency.  

k	Test Site: Green Springs Bull Test Station of Nevada, MO
k	The test station manager is: Kent Abele of Nevada, MO 
  Phone: (417) 465-2240
  Phone:  (417) 448-7416
k Sale Date: March 15, 2009 at the Mo-Kan Sale Facility, Passaic, MO
k	Consignors: Randall and Pearlann Pohlman of Delphos, OH
   J & J Cattle Company of Kinta, OK
   TRULINE Maines of Richards, MO
   Davis Brothers Cattle Co. of Waxahachie, TX
   Carlson Maine-Anjou of Plattsburg, MO

Available information on the bulls before the sale day includes:
1.) Ultrasound data for ribeye area, fat thickness, rump fat
2.) Birth weight and 205 day weight
3.) Final weight, daily gain, and feed conversion data
4.) Weight per day of age
5.) Semen checked and scrotal circumference (must pass a breeding soundness 

exam)
6.) Bulls EPDs 
7.) Bulls will be structurally sound and show evidence of good growth 

potential
8.) All bulls have been tested negative for TH, PHA, and PI BVD.

This is an outstanding group of Maine-Anjou bulls.  For producers that are 
looking to increase weaning weights, wanting more quality with efficient gain 
performance, this is the sale you will want to attend.  For additional information 
or if you are unable to attend the sale, please feel free to call Dave at (515) 201-
3281.

The article in this publication entitled, “Final Numbers” is the culmination 
of six years of data from the AMAA National Maine-Anjou Influenced Feeding 
Trials.  This information was compiled from 1041 head of cattle, 894 steers and 
147 heifers, consigned from 141 producers in ten states.  The results of these 
feeding trials are impressive and prove the genetic value of the Maine-Anjou 
breed.  I hope that you take the time to read and study in depth the data provided 
for your benefit.  

Conversations today throughout the industry center on “Creating More 
Value” and “Valued Added Profits”.  The data from these diverse genetics in 
these feeding trials substantiate the fact that the Maine-Anjou breed can provide 
producers with more value and profits.  Commercial cattlemen who have been 
using modern day Maine-Anjou genetics have been extremely satisfied with 
the results.  Calving problems have been minimal with the calves having great 
vigor at birth.  Maine-Anjou bulls provide the versatility to design the program 
that best adapts to their operation and supplies producers with the most dramatic 
combination of growth, muscle, quality and yield grades, efficiency of gain, and 
outstanding maternal values.  

When Maine-Anjou bulls are used in a crossbreeding program, the added 
heterosis creates many advantages from increased weaning weights, calf 
livability, and maternal heterosis were producers can realize gains from 
crossbreeding of 17% more calves and 25% more weaning weight.  By investing 
in proven Maine-Anjou genetics, the Added VALUE to your operation will help 
to provide cattlemen a Balance of Genetics that will compliment any existing 
program.  

Please make note of the upcoming sale dates of the advertiser’s ads in this 
publication.  These seedstock breeders will be offering outstanding bull and 
female prospects in their sales this winter and spring.  I invite all cattlemen that 
may be considering adding other genetics to their program to attend these sales 
and see what the Maine-Anjou breed can offer.  I will be attending all of these 
sales and if I can be of assistance to anyone, please feel free to contact me at 
(515) 201-3281.

Now is a good time to look back at your past breeding decisions and 
accomplishments.  Major Changes are on the Way, so I encourage you to please 
consider Maine-Anjou genetics for your program needs for improvements.  
Select for the genetics that will help move your program to a higher level to 
maximize profits. 

Please call me at (515) 201-3281 if I can help in any way.   Thank You!

Maines on the Move,

Dave Steen

Welcome
Happy Holidays from The Maine Edition!  I hope everyone had an enjoyable 

holiday.  I wish all of you a Happy, Healthy, and Prosperous 2009!  
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Bulls with 
Proven 

Tradition! 

More information available at : www.oharalandandcattle.com 

Heath O’Hara 
(406)734-5443 

2008 O’Hara Maine-Anjou Bulls Averaged  
over 6 STARS for Feed Efficiency  
and over 3 STARS for Tenderness! 

2009 Private Treaty Bull Sale 
Opening Day Silent Auction  

at the Ranch, North of Fort Benton, MT 
Saturday March 28, 2009 

Maine-Anjou and MaineTainer 
Bulls and Heifers 

32 Black Maine Yearling Bulls ♦ 15 Black Maine Heifers 
         ●  Bulls are 100% Guaranteed. 
              ●  All Bulls and Heifers are PHAF and THF. 
              ●  Bulls will be GeneSTAR Tested. 
               ●  Bulls will be ultra sounded for carcass traits. 
               ●  Bulls will have complete Performance Data. 
              ●  Bulls delivered free in Montana. 
              ●  Free feed and care until May 1st. 

 

We invite you to participate in our 
Opening Day Silent Auction online at: 

www.dvauction.com 

Mike O’Hara 
(406)734-5434 

Hardy O’Hara 
(406)734-5252 

H A R T M A N
C A T T L E  C O M P A N Y

MIKE, KAY, DALTON & JILL HARTMAN
61878 732 Rd F Tecumseh, NE 68450

402/335-2577 F 402/335-3177
Visit us at www.hartmancattleco.com

You’ll Love what 
a problem free, 

high performance, 
Hartman  

Maine-Anjou bull 
can do for you.  
Give us a call!

Tough Love!

Announcing
Hartman & Associates Private Treaty Bull Sale

Saturday, June 27, 2009
Featuring our 2009 Calf Crop

HAA Smart Money 316S
National Champion Bull

We believe in Maine-Anjou
We breed, select and cull without  

reserve for calving ease,  
performance, disposition, soundness,  

longevity and marketability.

BUT...

Guaranteed TH & PHA Free

Every day, the news seems to be dominated by the rising costs of fuel and 
food.

Likewise, it is akin with the increasing costs of inputs on the farm.  If you 
have not started to think about how this is going to affect your management, 
you’d better.  Producers who adjust their management to meet the current 
conditions are much more likely to remain in business.

Every producer needs to look at his or her operation under a microscope to 
determine areas of inefficiencies and to work on addressing those problems.  
Most producers will come to one of two solutions:  1) Keep outputs the same 
and reduce input costs, or 2) Keep input costs the same and increase outputs.

Either of those options represent ways of increasing production efficiency.  
One thing is certain, detailed records to track expenses and income are 
important in either of those scenarios.  Each producer can take those records 
and determine fairly quickly if there are expenses that seem out of line.  This 
is where your local county agents can be of assistance.  They can compare 
your budgets and production levels to records that have been collected on 
different projects across the state.

Once you have done all you can to control costs, the only thing left to work 
on is the income side.  To increase income, you must increase the pounds 
of calves sold and/or the value of the calves sold.  Cattle-Fax analysts have 
previously listed key value-added attributes, which they called the “stairsteps 
to profitability.”  These include:

• Performance history from the feedlot and packer adds $2 to $5 per 
hundredweight.

• Certification of preconditioning and weaning programs adds $4 to $8 per 
hundredweight.

• Source and age verification adds $10 to $25 per hundredweight.

• Verification of production practices that qualify for natural or premium 
programs adds $3 to $7 per hundredweight.

Cattle-Fax analysts have also previously listed the “11 habits of high-return 
producers.”  These are:

 1. Below-average annual cow costs.

 2. Lower-than-average calf breakeven levels.

 3. Lower feed costs.

 4. Lower interest expense, less debt.

 5. Lower general operating expenses.

 6. Higher average weaning weights.

 7. Higher conception rates.

 8. More pounds weaned per cow exposed.

 9. More high-quality bulls with good genetics.

 10. Preventative herd health programs.

 11. High-quality pastures to maintain nutritional requirements of the cow.

How many of these “good habits” do you have?  As you can see, the first 
five items in this list deal with controlling costs.  In most cases, controlling 
costs may be easier to accomplish than increasing income.  Sometimes 
increasing revenue requires spending money in some areas.

Increasing expenditures can actually lower costs if you look at it in terms 
of cost per unit of production, such as per pound of weaned calf.  If a $20 
expense results in 40 additional pounds of weaned calf, you come out ahead.  
Examples that would fall in this category include expenses for implants, 
preconditioning or better genetics.

The management changes needed to be successful in the current market and 
economy will be different for each individual producer.  The one certainty will 
be that those who fail to change and optimize production will continue to face 
financial difficulties.

This would be a great time to gather some records and spend some time 
with your local county agent and develop a plan that will help you to become 
more efficient.

Reprinted with permission from University of Arkansas Ag Extension

Adding Efficiency 
 Ways to cut costs, 
 increase outputs

EAT MORE BEEFEAT MORE BEEFEAT MORE BEEFEAT MORE BEEF
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Steve Robinson, Owner
40281 260th Street, Mitchell, SD 5730
Cory Thomsen, South Dakota Herdsman, 605-730-2397
Bob Stoltz, Maryland Herdsman, 301-473-3886
www.bpfcc.com • 888-502-7322

148U - MARCH - 3/4 BULL
Hot Commodity X DCC Playmate 261P

638U - MARCH - 1/2 BULL
Hard Drive x Northern Improvement x Meyer

87U -
MARCH
3/4 BULL
Premium Blend
X DCC Dakota
322H

• 100+ Yearling Maine-Anjou Bulls, Purebred, 3/4 Blood & 1/2 Blood
• 30+ Registered Angus Bulls Sired By The Breeds Leading Sires

• 25 Elite Show Heifers and Donor Cow Prospects
• All Bulls Will Sell DNA Tested For Tenderness,

Feed Efficency & Homozygous Black
• All Predominately Black & Polled

Location: At the Junction of I-29 & HWY 18. 12 miles South of Sioux Falls, Right off of I-29 Canton Exit #62. Or 9 miles west of Canton on Hwy 18.

“BPF bulls have added frame and muscle to my calf crop. I’ve been
able to add 150-200 lbs. to the selling weight of my calves. Last year
I was selling 1,000 lbs. calves at 10 1/2 months of age. Good genetics
made the difference.” - Brad Hohbach, White Lake, South Dakota

BPF_MaineEdit:Layout 1  1/5/09  12:43 PM  Page 1

204 Marshall Road
P.O. Box 1100
Platte City, MO 64079-1100
(816) 431-9950 • Fax (816) 431-9951
E-mail: maine@kc.rr.com
www.maine-anjou.org

PRST STD 
US Postage 

PAID 
Boelte-Hall, Inc.

This is a free publication to interested parties. To 
receive it, please telephone your complete address 
to the Maine-Anjou Association at (816) 431-9950 
or mail it to 204 Marshall Road, P.O. Box 1100, 
Platte City, MO 64079-1100.

Promote MAINE-ANJOU As breeders of Maine-Anjou cattle, please take it 
upon yourselves to PROMOTE your cattle.

Visit the American Maine-Anjou Association’s newest website:  

www.maineanjouclassifieds.com to advertise your feeder cattle, bulls 

or females for sale. This website allows you to input your information 

from your home computer. Cost is very economical at only $20 per 

month.  Pictures may also be added to this classified ad.

If you are looking to buy or sell, CHECK IT OUT!
For questions or further information 

call Kyla at (816) 858-9954.

PROMOTE Your Product – It Pays!

19th Annual
“SOLID” FOUNDATION

PRODUCTION SALE

WANT PROGENY UNIFORMITY?
Multiple generations of homozygous BLACK, 

homozygous POLLED and homozygous 
SOLID patterned genetics are represented in 

much of the offering!

Dennis Garwood Family
46974 866 Rd. • Atkinson, NE 68713

(402) 925-2970 • greenvalleycattle@hughes.net
www.greenvalleycattle.com

170 HEAD SELL
75 MAINE-ANJOU BULLS

–  Including 10 Fall Yearlings
–  3/8 to PB Sired by: Sooner, Special Delivery, 

Statesman, Law Man, Noble Man and Others

30 ANGUS BULLS
–  Sired by: Connealy Formation, TC Grid 

Topper, TC Grid Iron, TC Total, BC Look 
Out, BC Matrix and Others

25 YEARLING HEIFER CALVES
–  Sired by: Statesman, Sooner, Analyze This, 

Apollo and Others
–  Several are show quality and donor prospects

20

20

BRED MAINE-ANJOU & ANGUS 
HEIFERS
–  AI’d, ultrasounded and sexed
–  Bred to Special Delivery, Dignitary, OCC 

Missing Link and SAV Final Answer

BRED MATURE COWS
–  AI’d, ultrasounded and sexed
–  Bred to Statesman, Sooner and others

Saturday • 1 p.m.
FEBRUARY 28, 2009
Shamrock Livestock Auction, O’Neill, Neb.

GVC Special Delivery 42S
Owned with DeJong Ranch
Homozygous black, polled and solid patterned. 
Great consistency, calving ease, EPDs and 
disposition.

GVC Statesman 4R ET
Owned with Hartman & Associates
Homozygous solid patterned. Sire of consistent, 
high quality, valuable progeny.

• All bulls will be DNA tested for Quality 
Grade, Tenderness, Feed Effi ciency 
and Homozygous Black. 

• All bulls will be PHA negative.

BW -0.4 
WW 51.5
YW 101.7
MM 21.8

BW 4.0
WW 53.5
YW 99.0
MM 15.2

MaineEdition1-09.indd   5 1/5/09   1:04:43 PM


