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Look for our booth at these tradeshows / events:

Oklahoma Cattlemen Association Annual Meeting
         July 23-25 at Midwest City, OK

Beef Cattle Short Course at Texas A&M University
 August 2-4 at College Station, TX

Wichita Falls Ranch Roundup
            August 14-15 at Wichita Falls, TX

 Working Ranch Rodeo Association Finals
        November 12-15 at Amarillo, TX
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One of the things the American Angus 
Association has done to propel itself to the 
top of the cattle breeds is to be the most 
innovative in measuring cattle, collecting 
data and providing selection tools to uti-
lize this information.  While all of these 
tools provide opportunities for cattlemen, 
we often hear the criticisms of the shear 
amount of numerical data the association 
provides.  Particularly, we hear from cus-
tomers who study our catalog that there 
are too many numbers and it makes bull 
selection difficult and complex. We want 
bull selection to be simple and fact driven.  

To accomplish this, it is important for 
our customers to really understand the 
numbers generated, how to use them and 
how to use them in combination with oth-
er numbers and phenotypic selection. Why is this important? 
We believe when used correctly, the data supplied to our bull 
buyers can help to make our bulls work even better.   However, 
it is vital to have a correct understanding of how to apply nu-
merical data such as the American Angus Association’s index-
es.  Additionally, we believe you should have long term goals 
for your cow herd and a plan of how to most cost effectively 
reach those goals.  All of our numerical data is provided to as-
sist you in reaching these goals. The $ indexes that have been 
developed by the American Angus Association (AAA) are very 
telling in this regard, but you need to understand what they 
mean and how to use them individually and in combination.

A quick explanation of the indexes and how to use them 
individually and in combination might help in the selection 
process:

$EN is a measure of cow efficiency. The higher the $EN,
the less a cow will cost to raise a calf on an annual basis.
Typically, more moderate framed, easier fleshing females
with moderate milk EPD’s will have higher $EN values. If
you are saving replacement females out of the Angus bulls
you purchase, this number is critical in evaluating the cost
of your operation.

$W is a measure of weaning value. The higher the $W,
the more value you will have in your calves at weaning. If
you are selling weaned calves, this number should be very
important in selection of your Angus bulls

$F is a measure of feeding value. The higher the $F,
the more efficient the calves will be in converting feed
to pounds. If you are retaining ownership of your calves
through the feedyard, this number will help to determine
the efficiency of feeding those calves.
$G is a measure of grid value. The higher the $G, the 
more value the carcass will have in the packing house. The 

past several years, this number has been 
driven primarily by marbling because 
of the Choice – Select spread. With that 
spread currently historically low, muscle 
will have a larger impact on this number 
going forward.

$B is an overall measure of beef val-
ue. The higher the $B, the more overall 
value a calf will have through the produc-
tion chain and if you are selling cattle on 
the rail it will be a good indicator of value 
terminally. 

Now, let’s look at a set of numbers and 
see what it might mean to our operation. 
Bradley 3 Ranch has believed for over fifty 
years that the Angus cow is the best mater-

nal cow of any breed. We have worked very hard to select fer-
tile females, who will stay in the herd for a long time, and will 
raise calves efficiently. How does this relate to numbers? Very 
simply we utilize a combination of numbers to assist with our 
selection and mating decisions.  For example, we utilize $EN 
and % body weight weaned to assist us in making determina-
tions on cow efficiency.  However, are there other ways to look 
at these numbers to determine best value? 

Let’s make the assumption you are saving replacement fe-
males from the Angus bulls you purchase.  How do you look at 
the overall picture? If you are selling your calves at weaning, 
you can take the $W and add the $EN and it will give you an 
estimate of the net value of raising that calf. $W = $30 and 
$EN = $20 then you have a net effect of $50 to produce that 
calf to weaning. $W = $40 and $EN = ($15) then you have a 
net effect of $25 to produce that calf to weaning. If you are 
selling your calves live out of the feedyard, you can take the 
$W add the $F and add the $EN. $W = $30 and $F = $15 and

$EN = $20 then you have the net effect of $65 to produce that 
calf out of the feedyard. $W = $40 and $F = $30 and $EN = 
($15) then you have the net effect of $55 to produce that calf 
out of the feedyard. If you are selling calves on the rail, you can 
take the $B and add the $EN and it will give you an estimate 
of the cost of raising that calf to the rail.  $B = $50 and $EN 
= $20 the net effect of raising that calf to the rail is $70. $B = 
$75 and $EN = ($15) the net effect of raising that calf to the 
rail is $60.

At Bradley 3 Ranch, we strongly believe in multiple and 
balanced trait selection.  For the past several years, we have 
watched the race to produce higher and higher $B cattle.  This 
race to produce high $B cattle is not without cost. Single trait 
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Different Ways to Use Numbers

by James Henderson

Continued on Page 3



Tender Ten Leased to ABS Global
 

Commercial and registered cattlemen 
across the country are searching for Angus 
genetics that are defect free, have the abil-
ity to add efficiency and leave a long-lasting 
productive female in their herd.  ABS Global 
identified B3R Tender Ten R065 as a herd-
sire who can hit these targets and leased him this spring.  

Tender Ten’s first daughters will be in production 
this fall and up to this point, progeny have surpassed our 
expectations for the correct growth patterns, muscle and 
depth of rib.  We believe he will sire cattle that will work 
in many scenarios.  He can be used on heifers as a calving 
ease sire, used to add fleshing ability in your cattle and 
productivity in your cowherd since he boasts five B3R do-
nors in his pedigree.

To order Tender Ten semen, you can contact ABS 
Global at (608)846-3721 or Mary Lou at (940)585-6471.  
Tender Ten semen is qualified for export to many coun-
tries, please inquire.  Don’t forget to ask about volume 
and commercial discounts. 

selection has never proven to be a worthy way to produce cat-
tle. As the cost of land and feed continue to increase, the cow 
producing that calf will become more and more important.  
Often times $B and high milk EPDs are antagonistic with ef-
ficiency measures such as $EN.   A cow with $EN = ($15) will 
cost $140 more than a cow with $EN = $20 if they both only 
produce 4 calves.  Chances are, the cow with $EN = $20 will 
produce a lot more calves in her useful lifetime.   

It is our hope that you will do two things in the next six 
months.  First, we want to emphasize our desire to assist you 
in understanding and utilizing the performance data we pro-
vide our customers.  We hope you will give us a call or drop 
us an email to discuss your operation’s genetic goals.  Finally, 
we hope you will focus on the American Angus Association’s 
and Bradley 3 Ranch’s performance measures /tools and uti-
lize these in the appropriate manner for your individual cattle 
operation….don’t let the numbers scare you, let the numbers 
assist you!

Continued from Page 2

Why use A.I.
in a commercial operation?

■  Enhanced Profitability due to benefits of A.I and 
synchronization.

■  Heavier Calves due to improved genetics and the fact 
calves are up to 9 days older than non-synchronized 
groups.

■  Better Calves due to proven and targeted genetics that 
deliver improved calving ease, growth, maternal and 
carcass traits.

■  Increased Uniformity due to less genetic and age 
variation.

■  Increased Flexibility due to the ability to use specific 
sires that will improve certain traits or allow for a sys-
tematic planned cross breeding program.

■  Proven Genetics for calving ease, growth, maternal 
ability and carcass traits.

■  PROFIT due to increased reproductive performance.

 (Adapted from Spring 2009 ABS Breeders Journal)

Annual Bull 
Sale at
Ranch 

Headquarters
February 13, 2010

MARK YOU CALENDARS
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Bradley  Ranch …
LEADER OF PATHFINDER COWS 
IN TEXAS FOR THIRD STRAIGHT YEAR

The American Angus Association has recently re-
leased the 2009 list of Pathfinder cows in the United 
States. The report reads, “The Angus Pathfinder program 
was started in 1978 in an effort to identify superior cows 
in the breed based on Angus Herd Improvement Records 
(AHIR).  In identifying these superior cows, emphasis 
was placed on early puberty, breeding and early calving, 
followed by regularity of calving and above average per-
formance of offspring”.

The number of eligible cows in the data base num-
bered some 1,753,837 cows, only .0057% of the cows 
qualified for the Pathfinder status.  Bradley 3 Ranch with 
21 cows led Texas and the southwestern United States 
with 12% of their eligible cows qualifying.

A strict selection and culling system over many years 
has enabled Bradley 3 Ranch to have one of the most fer-
tile and productive herds in the country with them quali-
fying 21% more than the average herd.

Experienced Cows for Sale
Each year we market a group of females after we wean 

and palpate.  Typically, these females go on to new homes and 
have been very successful for their new owners.

This year we have several cows for sale.  The females will 
be ready for delivery in late June.  For more information con-
tact Mary Lou at (940) 585-6471.

Have you checked our websites for updates?
If not, take a look at our updated herdsire 

page. Be sure to check 

www.bradley3ranch.com
for updates, useful information and news.

STARS to MVPs 
At Bradley Ranch we continue to focus on the future and technology 

to carry us forward.  We have for the past several years, implemented 
GeneSTAR testing on all of our herdsires and sale bulls.  The resulting 
data has been used as one of many tools as we make genetic decisions.

Pfizer Animal Genetics recently announced a new era for genetic 
improvement in beef cattle.  Instead of the previous 11 individual mark-
ers for traits, they have identified a new 56-marker panel.  According to 
Pfizer, “The product provides Molecular Value Predictions for traits of 
feed efficiency, marbling and tenderness….More markers and increased 
reliability add power to breeding decisions.”

We will continue to utilize this expanded genetic selection tool at 
Bradley Ranch as one of the many tools in our “genetic toolbox”.  If you 
have questions or would like to learn more about GeneSTAR MVP’s, 
please contact  visit the www.pfizeranimalgenetics.com or call Kevin Mill-
ner at (806)679-7161. 

GeneSTAR® MVPs™ are a new era for genetic improvement 
in beef cattle. Now incorporating a 56-marker panel for 
core management traits,1 GeneSTAR MVPs are the most 
powerful molecular selection tool available to date. The 
product provides Molecular Value Predictions for the traits 

2 and tenderness.

What is a GeneSTAR Molecular 
Value Prediction (MVP)?

markers in the panel. These markers represent a portion 

an MVP is similar to an estimated breeding value 
(EBV) from a genetic evaluation in how it is expressed. 
The difference is that an EBV is based on phenotypic 
records of the animal and its relatives, whereas an 
MVP is derived from an animal’s genotype only.

What is the difference between individual 
markers and a marker panel?

The previous GeneSTAR testing platform was comprised 
of highly sought after individual markers that had a large 
effect on a single trait. Conversely, a marker panel consists 
of markers having an effect on multiple traits simultaneously 
and accounts for how these markers interact. More 
markers mean a more comprehensive panel, contributing 
to enhanced genetic improvement through MVPs.

How do GeneSTAR MVPs speed 
genetic improvement?

More markers and increased reliability add power to 
breeding decisions. This, combined with consultative 

faster genetic improvement within herds.

The New GeneSTAR Molecular Value Predictions (MVPs)

12 individual markers  56-marker panel

Number of STARS Trait units for greater selection 
opportunity

Number of favourable 
alleles

Collective effects of markers 
contribute to trait prediction

Equal effects of each 
marker

Accounts for varying individual 
marker effects

No calculated reliability % reliability described: 26 – 49%*

Not benchmarked 
against breed

Breed average and percentile 
ranks provided

Good selection tool A new era in genetic 
improvement

New
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Bradley  Ranch was honored as the 
Region IV Environmental Stewardship 
award at the 2009 NCBA Annual Conven-
tion in Phoenix, AZ.

“The Environmental Stewardship Award has annu-
ally recognized the outstanding stewardship practices 
and conservation achievements of U.S. cattle producers 
from across the nation. Regional and national award win-
ners have been commended for their commitment to pro-
tecting the environment and improving fish and wildlife 
habitats while operating profitable cattle operations. The 
common trait among all winners is the desire to leave the 
land in better shape for future generations while also in-
spiring the next generation of land stewards.”

We would like to thank ALL who assisted and sup-
ported us in the application and filming process and at 
the convention! 

Do you have a direction?

  WE DO!
Often cattlemen operate based on traditions or the way 

previous generations have.  This can limit an entity’s genetic 
and marketing progress.  Or such a mindset can even lend 
to the failure of an operation. While we believe traditions 
should be maintained, we also believe forward progress and 
an operational plan is a key to success.  Without a plan and 
benchmark opportunities, you are limited in your ability to 
measure progress or make changes.  

It is important to us that each of our customers look 
toward the future with a destination in mind and a plan in 
process.  We would like to assist you in analyzing where your 
operation sits today and where you want to be in one, three, 
five, ten or even twenty years from today.  Give us call (940-
585-6471) or drop us an email. 

Ranch Ready Geldings for Sale
King Ranch bred 9 year old gelding.  Badger carries 
the King Ranch brand and is a grandson of Peppy San 
Badger.  If the need for speed is not for you, but a gentle 
horse is, this 15.1, brown gelding is for you. Badger, was 
bred and raised on the famed King Ranch.  He is a gentle 
horse for the occasional rider and he can do about any-
thing. We have used him to tag calves, move bulls, prowl 
pastures and gather cows.  He has also been hauled to 
sortings and riding clinics.  Asking Price: $7000

6 year old, Sorrel Gelding. Harvey was purchased as 
a 2 year old from a 20+ year Bradley 3 Ranch bull cus-
tomer.   He is the perfect horse if you need to get off and 
on easy because he is low to the ground (14.2 hands), with 
a dreamy trot and once on board he feels like a big horse.  
He has staying power of going all day, can bust brush.  We 
have used Harvey here on the ranch mainly to gather and 
sort cows, and prowl pastures.  He is the horse to ride on 
the really cold days.  Asking Price: $6500

5 year old, Gentle Gelding.  Pepper has been used on 
the ranch to move, gather and sort cows.  We used him 
this past winter moving bulls, checking pens and to rope/ 
tag calves out in several section pastures.  He is the horse 
to pick if you need to go every day; he can carry you 10 
miles a day and is happy to do so.  Pepper has some speed 
and won’t freak with a cow under him during a wreck, he 
likes to sort, can focus and be cowy.

If your stock trailer is full and you are away from the 
house, Pepper will jog alongside the trailer or truck. He 
would be great for a novice rider or a cold morning horse.  
He is not mean, can be ridden in various head gear, with 
or without spurs.    Pepper is 15.1 hands and is black with 
a grey face and tail.  Price $3500.  

All horses were given the following vaccinations 
4/27/09:  Equine Rabies, Rhino/Flu, Western Comb, 
Pinnacle I.N., Neg Coggins test as of 4/28/09.

H O R S E S
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LONGEVITY in the cattle business….. We believe in it!
We understand the value of longevity at Bradley 3 Ranch!  
This spring Bradley 3 Ranch was honored by the American Angus 

Association for over fifty years of continuous Angus seedstock produc-
tion.    Now that is longevity in the Angus business!  Angus cattle have 
been the livelihood for Bradley 3 Ranch since registered cattle were 
first purchased and brought home for $160 per head!

In our fifty years in the Angus business we have learned the value 
of repeat and long term customers. Gober Mitchell, of Canadian, TX 
has purchased bulls from us for over 30 years!  

We want to recognize and thank our long term customers and re-
peat customers!  Your belief in us, our genetics and program are our 
greatest reward!

WE HAVE A RESPONSIBILITY AS A SEEDSTOCK PRODUCER…
As most cattlemen know by now, the American Angus Association last September announced the identification of a lethal 

gene known as Arthrogryposis Multiplex (AM) or first called Curly Calf.  
Early this year the Association identified a second lethal gene, Neuropathic Hydrocephalus, (NH). They acted quickly to 

announce the problem, contacted genetic scientists who immediately went to work to identify the simple recessive genes and 
develop a genetic test.

We believe the Bradley 3 herd will have very little fallout from the genetic defects.  Any and all cows or bulls in our herd who 
have the potential to be carriers will be tested.  Any animal found to be a carrier will be eliminated from the herd. As a seed-
stock supplier, we are obligated to protect our customers from any and all undesirable genetics that can affect 
our customer’s bottom line.  You can be assured you will not purchase any registered cattle carrying known 
genetic defects from the Bradley 3 Ranch.

Age Your 

Bradley  Ranch 
Bulls Visually

You can determine the age of your Bradley 3 Ranch bulls 
by looking at the hip brand, the ear tag in the left ear, or the 
tattoo in either ear.  All of these permanent identifications 
will be the same number. Prior to 2002, the first digit would 
signify the year born, such as 0 = 2000 or 1 = 2001. After 
2001, we switched to the International Letter Code System. 
The International Letter Code System uses alphanumeric 
letters to signify the year the animal was born. The letters 
that we have used are as follows:  M = 2002, N = 2003, P 
= 2004, R = 2005, S = 2006, T = 2007, U = 2008 & W = 
2009. As you look at the bulls, you can determine their age 
by the first letter in their identification. Because Bradley 3 
Ranch bulls tend to hold their body condition well and sur-
vive a number of years, you will probably want to fertility 
check your older bulls if not all of your bulls before turnout. 
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Cowboying 
does not build 

character,
it reveals it.

I never left the house as a teenager that 
my mother did not ask if my underwear were 
respectable and clean.  I always gave her the 
look that teenagers give their aged mothers. 
She would scold me and say, “You never know 
when you might have a wreck and you need to 
be decent looking underneath your clothes!”   

Never did she expect as an adult I would 
be caught in my short, pink pajamas in Odes-
sa, Texas.   My son, Monte, age 14 had earned 
a trip to the State 4-H horse show in Odessa. 
He made arrangements to stay in a room with 
the boys from Collinsworth and Briscoe coun-
ties and I was to have a room next to them.  
On the other side was to be more parents and 
their extension agent next to them.

I should have known before we arrived in Odessa this 
might not be an ordinary trip!  After all, remember I was trav-
elling with four teen age boys all raised in mesquite thickets 
and they had not seen brighter lights than what was in Estel-
line, TX.

Who would have ever thought it would be my reputation 
in question after our first night rather than the boy’s reputa-
tion? It was on the morning after our arrival in Odessa when a 
lady across the arena yelled at the top of her voice, “Ma Brad-
ley, I heard you had a man in your room last night, I want to 
hear all about it.”

After arriving in Odessa and giving the young men a stern 
talk on behavior, the extension agent decided to let them go to 
dinner on their own.  Then four of us went to a restaurant for 
dinner. The restaurant was full and a lonely man sat a table by 
himself.  The agent asked if we could sit with him and he said 

he would be happy to have us join him.  He 
was an older gentleman, very quiet and pleas-
ant.  This agent loved to tell stories and some 
were a little off color.  Pretty soon, I began to 
get a little uneasy about what this gentleman 
was thinking about his new found company. 
He did finish his dinner and ordered straw-
berry short cake. It looked delicious and the 
agent said, “Those are prettiest strawberries I 
have seen in a long time, they look just like my 
Duroc sow’s teats”.  

Needless to say, I was horrified!  All I 
could think of was getting out of that restau-
rant and getting to my room. I immediately 
took a shower and put on my short pink pa-
jamas which Mary Lou had often laughed 

about.  I decided, how little I could care I was by myself. Af-
ter getting in bed I decided I had better check on the time of 
the next morning’s roping.  Standing at a table reading the 
schedule I heard this thump on the outside wall and thought 
it was just the boys coming in from the pool and had hit the 
wall. Then, there was a second thump louder and closer, it 
was enough that I turned to look and there he was! A man had 
come through my window and was coming toward me!  Now 
President Roosevelt said, “All we have to fear is fear itself!” 
Well, President Roosevelt, I know what “itself” is ‘cause I was 
scared.  With my knee caps jumping up to my thighs I mus-
tered all the nerve I could and ran toward the door, pulled the 
chain off, unlocked the door and flung it open and said, “You 
get out of here!”

Evidently those short pink pajamas and the figure in them 
were worse that I thought because he said, “lady I am trying!”

My Best Defense -Shorty Pink Pajamas

by Minnie Lou Bradley

SEMEN TANK 
FOR SALE
■  Tank was refurbished 
 in 2007.

■  Holds nitrogen well.

■  Approximately an  
 18 week tank.

■  Price  $400.

■  Contact Mary Lou at 
(940) 585-6471.
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Bradley 3 Ranch, Ltd.
15591 County Road K
Memphis, TX 79245
Phone: (806) 888-1062
Fax: (806) 888-1010
www.bradley3ranch.com

Annual 
Bull Sale

February 13, 2010
At the ranch,
Estelline, TX

More efficiency, more productivity, 
more value from you Investment.
In the Bradley 3 Ranch’s 2009 bull sale, 
our bulls sold from Idaho to Florida. We 
hosted some of the industry’s most 
historical ranchers and almost all of the 
bulls were purchased by commercial 
producers. Our bulls appeal to ranchers 
who want to profit more, invest smarter 
and who count on our 50+ years of raising 
Angus seedstock.

Bradley 3 Ranch bulls are meeting the challenge!


